
Two Color (Black plus one color)

PGS. 100 200 300 400 500 1,000 2,000 3,000 4,000 5,000 10,000
Ea. Additional 

Thousand

1 $263 $270 $278 $285 $298 $333 $415 $488 $573 $650 $985 $70
2 293 305 318 330 345 393 503 600 690 775 1,188 78
4 395 413 430 448 465 563 748 900 1,075 1,250 2,130 148
6 675 708 740 773 800 960 1,238 1,520 1,803 2,088 3,245 235
8 820 863 905 948 990 1,123 1,498 1,913 2,310 2,705 4,345 335

Four Color (Full Color)

PGS. 100 200 300 400 500 1,000 2,000 3,000 4,000 5,000 10,000
Ea. Additional 

Thousand

1 $478 $503 $528 $553 $575 $633 $690 $790 $880 $973 $1,468 $78
2 518 543 568 593 615 668 813 920 1,078 1,233 1,733 95
4 743 773 803 833 863 968 1,178 1,393 1,630 1,865 3,058 143
6 1,238 1,268 1,298 1,328 1,360 1,608 1,935 2,338 2,745 3,150 4,630 323
8 1,425 1,463 1,500 1,538 1,570 1,810 2,250 2,750 3,258 3,770 5,763 423

One Color (Black)

PGS. 100 200 300 400 500 1,000 2,000 3,000 4,000 5,000 10,000
Ea. Additional 

Thousand

1 $168 $175 $183 $190 $198 $220 $285 $350 $413 $475 $775 $60
2 183 193 203 216 225 250 325 400 473 545 895 70
4 255 270 285 300 315 398 548 698 843 983 1,658 135
6 405 430 455 480 575 640 880 1,120 1,358 1,595 2,770 160
8 513 543 573 603 630 820 1,160 1,495 1,825 2,150 3,750 465
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Paul Schneider,  
Patterned Concrete of Cincinnati
Fairfield, Ohio
by Stacey Enesey Klemenc

Paul Schneider is one of the lucky people in this world whose 

hobby and occupation are one and the same: decorative 

concrete. “Most people don’t think of a hobby as something 

you make money off of,” he says. But he does it. 

“Decorative concrete is fun and exciting. I love being 

challenged by the customer to create a look from something that 

starts with a thought,” he says.
As vice president of Patterned Concrete of Cincinnati, 

a small company he formed in April 1994 as a licensee of 

Patterned Concrete Industries, Schneider, 55, has designed and 

installed decorative concrete for a wide scope of commercial and 

residential projects — everything from municipal buildings, 

theme parks, casinos and shopping centers to restaurants, pool 

decks and patios. 
Patterned Concrete’s work largely involves staining and 

stamping, with a consistent 50-50 ratio of commercial to 

residential. Most of his work is done within a 100-mile radius of 

Cincinnati, in cities such as Indianapolis, Columbus, Ohio, and 

Lexington, Kentucky.

Learning the ropes
During his college years in the late ’70s, Schneider worked 

as a laborer for Baker Concrete Construction, an Ohio-based 

contractor with a national presence, and his interest in concrete 

construction steadily grew. Although he considered switching 

majors from accounting to construction management, he 

listened to his advisers and took construction management 

electives instead, as his schedule permitted. Schneider graduated 

on time from the University of Cincinnati with a bachelor’s 

degree in accounting. He had planned to return and work on a 

degree in construction management, but that never materialized. 

“The (full-time) job I accepted with Baker kept me working 

out of town for the next six years, so pursuing another degree 

part-time wasn’t an option. I started as a laborer and worked 

my way up to an operations manager running large projects 

in places such as Atlanta, Washington, D.C., and Fort Drum, 

New York,” recalls Schneider.

One of his more memorable Baker projects, he says, was 

placing and finishing the concrete at the Georgia World Congress 

Center, the big convention center in downtown Atlanta. “Here 

I was, 23 years old and responsible for a quarter million yards 

of concrete and 1.5 million square feet of floor,” he says.

Schneider was instrumental in helping to create Baker’s 

decorative concrete program in 1988. When he left to start 

Patterned Concrete of Cincinnati a few years later, Baker signed 

on as one of his clients. 
He considers the company’s owner, Dan Baker, one of 

his two most influential mentors. “He taught me about the 

concrete construction business and how to treat a customer,” 

Schneider says. 
His other mentor is Mike Archambault, who was one of 

the owners of Patterned Concrete Industries in 1988, when 

Schneider became involved with stamped concrete. “Mike was 
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New Technology Delivers  
the Shine Without the Grind
Tender Corp. factory, Wilton, New Hampshire
by Joe Maty

B eauty may only be skin deep, but 
the performance qualities of an MQ 
Whiteman SlabArmor concrete surface are just as impressive as the strikingly good looks the SlabArmor system delivers.

That’s the bold assertion submitted by the developer of the SlabArmor technology — Multiquip Inc./Whiteman, or just MQ 
Whiteman — and Eric Traffie, a Wilton, New Hampshire-based concrete contractor who has jumped wholeheartedly on the patented process.

“It’s different than anything before 
it,” says Ben Wiese, product manager 
and application specialist for Multiquip’s Concrete Solutions business. 

“SlabArmor helps prevent curling and cracking,” says Traffie, of Premier Concrete Construction LLC, a Bomanite partner. “It’s high-tech concrete. If your timing is good, it provides workability. It’s more stain resistant. It’s a new technology that I believe will become common very soon. There’s considerable benefit at fairly low cost.”

Tender project
Employing Multiquip’s SlabArmor 

process, Premier Concrete recently executed a major concrete-installation project — construction of a 140,000-square-foot floor for a New Hampshire company, Tender Corp., a marketer of outdoor survival kits, insect bite treatments and related items. The concrete project consisted of 40,000 square feet on the building’s slab-on-deck mezzanine level, and 100,000 square feet on the slab-on-grade ground level.
SlabArmor is a trowel-in cure product applied during the concrete finishing 

process. It’s a patented formulation of nano-sized silica particles reported to penetrate the concrete up to 1.06 inches and fill air voids and close capillaries created during the pour and the hydration process. 
The process minimizes volume loss, 

cracking and curling, while allowing only 

3 percent of the water to escape from the concrete. It extends material life by reducing surface abrasion and creating a sustainable surface profile.
Traffie says Premier had done a number of concrete installations for the building owner at other locations, and the owner agreed to use the SlabArmor process 

for this project rather than employing a densification/polishing program.

PROJECT PROFILE
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Project at a Glance
Concrete contractor: Premier Concrete Construction LLC, Wilton, New Hampshire

 àwww.premierconcretellc.com
Client: Tender Corp., Littleton, New Hampshire
Project description: Install 140,000-square-foot concrete flooring (slab on deck and slab on grade), incorporating SlabArmor system and products

 àwww.mqslabarmor.com
General contractor: Daniel Hebert Inc., Colebrook, New Hampshire
Project duration: Two weeks for concrete placement; 1.5 weeks for final clean/seal
Challenges: Cold temperatures inside insulated-panel building, placement layout, working around other trades
Tools and materials used: Redimix Cos. Inc. (concrete mix); SlabArmor Starter and Closer, concrete conditioner and Seal & Shine; Acrylicon Flake (in clean-room areas); Somero Laser Screed; two Allen Razorback SP400 riding trowels; Whiteman HHN and HHX riding trowels; Soff-cut saws; Tennant T16 rider scrubber; Silex diamonds; Lavina 32R-S grinder and Pioneer Eclipse burnishers
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